






Pre-registered visitors for Total Workplace Management 2009 include:

Head of FM – HSBC | Senior FM – Defence Estates | Facilities Manager – Hallmark Cards | Facilities Manager – IBM | Head of Facilities Services – Greater
London Authority | Central Facilities Manager – Halfords | VP Sourcing – Credit Suisse | Facilities Manager – Rank Organisation | Facilities Manager – Britannia
Building Society | Facilities Manager – Keir Group | Head of Property – BUPA Care Homes | Head of Facilities – Chapman Bathurst | Head of Facilities – NHS
Norfolk | Head of Facilities – British Heart Foundation | Facilities Manager – Sports Direct | Facilities Manager – Rolls Royce | Facilities Manager – Oxfam |
Facilities Manager – NHS | Estates Manager – Vodafone | Property Manager – RBS | Property Manager – Dyson | Procurement Manager – Amey | Head of Facilities

Management – Nottingham City Council | Facilities Manager – National Assembly for Wales | Facilities Manager – Fujitsu | Facilities Manager – Bloomberg.

To book your stand and for more information about exhibiting and sponsorship opportunities please call our sales team, details on the reverse.

Targeted Marketing and PR Campaign
Our comprehensive marketing and PR campaign enables us to
continue to attract the key decision-makers within the industry
from throughout the UK and Europe.

Privileged support from the

Advertising – reaching targeted professionals across industry
titles including:

Direct Mail – targeted information reaches over 200,000 
potential visitors.

Email – we send our personalised mail shots to over 160,000
industry professionals who have an interest in the fields of 
M&E, energy and facilities management.

Website – the event websites are a great promotional vehicle 
attracting over 60,000 unique visitors, 360,000 views and 
80,000 visits this year.

Public Relations – promoting the event via exhibitors,
content and features to the leading industry publications,
websites and trade bodies.

Why Exhibitions?

Exhibitions allow you to:
Gain access to an audience that have made a special effort to 
come and see you directly
Engage your buyers across all five senses
Meet visitors who will be attending with the intention of sourcing 
new products now and in the future
Place your products and services directly in front of your target 
buyer in the most cost effective way
Demonstrate your products in real life and generate immediate 
feedback
Raise your brand awareness and profile within the industry
Launch new products to attendees and industry press

Did you know?
You can now purchase direct mail data of attendees post event, so 
you can target them with your own message.
We have speaking slots available in our highly popular, dedicated 
seminar theatres. Ensure that your company name and branding is 
publicised before, during and after the event.
Sponsorship can help you stand out from the crowd. Talk to a 
member of our sales team to discuss opportunities ranging from 
email sponsorship to sponsoring the combined registration area or 
tell us your budget and we can design a bespoke package to suit 
your needs and requirements.

For more information visit www.twmexpo.com

Total Workplace Management is returning to London Olympia
on 6 – 7 October 2010

Make sure you're involved in the UK's
premier facilities management event.

Total Workplace Management provides you with unparalleled
access to key facilities professionals looking to source the latest
products and services. With over £3 billion of spending power our
visitors are the decision makers you need to meet.

Why Total Workplace Management?

64%

90%

of 2009 pre-registered visitors are from London
and the South East

of exhibitors feel it’s important to be at Total
Workplace Management for their business

85% of 2009 pre-registered visitors are of manager
level and above

Total Workplace Management continues to attract an audience
of high quality professionals from across the facilities

management sector. 2008 visitor research highlighted that 85%
of visitors felt that attending the event was important to 

their business.


